
Meetings will be held in:

• Lansing, MI . . . . . . . . . . Tue., Sept. 19

• Minneapolis, MN . . . . . Wed., Sept. 20

As the Specialty Foods market grows, 
so does the opportunity 
The specialty food market is particularly strong
in Canada. Its many multi-ethnic communities
foster a rapidly growing specialty food sector
which is demanding diverse new and fresh 
products, especially those in the ethnic, 
specialty and organic food categories. As 
in the United States, Canada has a large 
population of affluent, aging, and well traveled
consumers who care about the environment 
and seek healthy, authentic foods. 

• The Canadian food service industry 
represents more than $46 billion in
annual sales and the retail sector, 
more than $59 billion. 

• The Canadian Organic food market has
experienced a 20% annual growth rate. 

September 18-21, 2006Canadian Specialty Food Buyers Mission

One-On-One Matchmaker Meetings with 
Pre-selected Canadian Specialty Food Buyers
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One-on-One Matchmaker Meetings

❏ Check this box if you no longer want to receive faxes from MIATCO and Food Export USA–Northeast. Please provide your company
name and fax number and fax this form back to 800.671.7111. If you would like to hear about future MIATCO and Food Export USA–Northeast
promotions via e-mail, please provide your e-mail address.

MIATCO and Food Export USA– Northeast prohibit discrimination in employment and services. Persons with disabilities who require 
alternative means of communication for program information or to request our full non-discrimination policy, please contact us.

National Restaurant Association
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Gain Access to the Surging Canadian Specialty Foods Marketplace
This mission provides you an opportunity to meet with Canadian importers, distributors, 
wholesalers, and retailers in your choice of two cities—Lansing or Minneapolis. 

The one-on-one matchmaker meetings will take place at a major hotel on the designated date
in each city. You will have approximately 30 minutes to meet with each buyer that you have 
pre-selected prior to the mission based on buyer profiles that will be available to you in the
near future. In addition to establishing new relationships and initiating new export sales, these
meetings provide an opportunity for you to gain valuable feedback regarding your product in
relation to the various country markets. 

Accelerate Your Sales Plan, Broaden Your Perspectives, with Export Sales
Buyers represent a number of business categories including importers, retailers, wholesalers,
and distributors. Some are already importing from suppliers in the U.S. and are seeking to
expand their product lines. Others will be seeking their first products from the U.S. and they are
interested in a wide range of product categories. More information can be obtained by request-
ing the buyer profiles. This event is open to providers of a wide range of retail and food service
products. Canadian importers and brokers often buy for both the food service and retail markets.

Prepare for Your Meetings in Advance
Canada is often used as an “entry” market for companies interested in exploring export for the
first time. Call the Food Export Helpline for assistance with export pricing and quotations and
other basics that you will need for a successful meeting. Contact Yumeka Anderson at 312-334-
9200 to take advantage of this no cost service. You may also want to consider signing up for
Export Essentials On-Line which is an excellent resource for broader preparation.

For more information, please visit our website at www.miatco.org

About MIATCO and Food 
Export USA–Northeast

The Mid-America International Agri-Trade Council

(MIATCO) and Food Export USA–Northeast are 

private, non-profit associations that offer services to

help U.S. food and agricultural companies promote

their products in foreign markets.

MIATCO
309 W. Washington St., Ste. 600
Chicago, IL 60606

312.334.9200
www.miatco.org

Food Export USA– Northeast
Public Ledger Building 1036
150 S. Independence Mall West
Philadelphia, PA 19106

215.829.9111
www.foodexportusa.org

●

Lansing, MI & Minneapolis, MN

Early Registration Fee: $75–a savings of 40%. Deadline: August 15, 2006!

After this date, the mission will cost $125. The final registration deadline will be September 5, 2006. 
(Note: 50% surcharge applies to all out-of-region companies.)  

Fax this back to MIATCO at 312.334.9230.
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