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• Welcome 

• Introduction on exporting  

- why and where  

• Alcohol and Tobacco Tax and Trade 

Bureau 

- process, requirements & resources   

• Michigan winery success story 

• Thank you   

 

 

Agenda 



Why Export 

• Emerging Opportunities  
 - U.S. wine exports reached $1.39 billion in 2011, a 21.7% increase from 2010 

 - Strong urbanization trends, discretionary income increases, and the socio-   

          economic growth developing overseas 

• Business Growth                                            

 - Establish a diversified revenue source  

 - Increase sales and profit margin   

• Economic Impact                                                 
        - Michigan wineries  = 5,000 Michigan jobs and $190 million in payroll 

 - Strengthen & support Michigan’s economy 

 



Choosing Your Market 

Canada  - 27% 

The United Kingdom - 21% 

Hong Kong - 8% 

Japan - 7% 

Italy - 6% 

Germany - 4% 

• Consistent & Steady Markets  
       - Exports to traditional markets experience  

         gradual increases 

• Emerging Markets  

 - Hong Kong, China, Singapore, Switzerland,  

          and Poland all have major interest in  

          importing more U.S. wines 

 - U.S. wine exports to Hong Kong rose from  

         $19.1 million in 2008 to $78.1 million in 2010  

 

In 2010 the below countries 

accounted for 73% of  

the value of U.S. wine exports. 

 



MDARD Export Resources  

International Marketing Program  
 - Food Export Program  

 

 - Export education  (seminars, webinars, online tutorials, helpline) 

 - Buyers Missions     

 - Trade Missions                                                                                                        

        - International Trade Shows 

 - Reimbursement program   

www.michigan.gov/agexport 

 

 

http://www.michigan.gov/agexport
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Agenda 

• TTB Overview 

• Wine Export Statistics 

• Necessary permits 

• Excise tax 

• Export Certificates 

• TTB Certified Wine Chemists 

• TTB Exporter Resources 

• Other Government Resources 

• TTB Contact Information 

• Questions 



Overview of TTB 

• Created in January, 2003 

• Approximately 470 employees 

• Collect Federal excise taxes for alcohol 

and tobacco products 

• Ensure proper labeling and marketing 

for alcohol beverages sold in U.S. 

 

 

 



Overview of ITD 

• Facilitate the import and export trade 

in alcohol 

• Serves as a technical advisor on the 

importing and exporting of  alcohol 

• Acts as a point of  contact to/for 

foreign governments. 



Wine Export Statistics – Total 
source: Department of  Commerce 
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Wine Export Statistics – Canada 
source: Department of  Commerce 
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Wine Export Statistics – China 
source: Department of  Commerce 
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Permits 

• Must have permit with TTB to export 

wine 

• Either 

– Bonded Wine Cellar (BWC) 

• OR 

– Wholesaler 



How to apply for a permit 

• Permits Online 

– www.ttbonline.gov/permitsonline/ 

• Paper application 

– TTB Form 5100.24 

– www.ttb.gov/forms/ 

 

http://www.ttbonline.gov/permitsonline/


Excise Tax 

• Excise tax is not require for exported 

wine. 

• Excise tax is not required for wine sold 

in US military bases abroad. 

• Wine may be shipped tax-free. 

• Excise tax may be reimbursed. 

 



Shipping Wine Tax-Free  

• Bonded Wine Cellar 
– Fill out form 5100.11 “Withdrawal of  Spirits, 

Specially Denatured Spirits or Wines for 
Exportation” 

– Submit in quadruplicate to NRC 

– When returned, exportation can begin. 

– Wine bond must be sufficient to cover the 
authorized withdrawal without payment of  
tax 

– Industry Circular 2004-3 – Alternative Export 
Procedure 

– Containers must state “Export.” 



Shipping Wine Tax-Free  

• Wholesaler 

– Either form 5100.25 “Specific Export Bond” 

– Or form 5100.30 “Continuing Export Bond” 

– Bond must be filed in duplicate 

– Bond must cover maximum amount of  wine 

withdrawn. 

– Must fill out form 5100.11 as listed above. 

– Containers must state “Export.” 



Reimbursement of Excise Tax 

• Bonded Wine Cellar or Wholesaler 

– Form 5120.24 “Drawback on Wine 
Exported”  

– Submitted in quadruplicate 

– Form 5120.20 “Certificate of  Tax 
Determination” 

– Submitted in duplicate 

– Evidence of  exportation 

– Industry Circular 2004-3 

– Containers must state “Export.” 



Export Certificates 

• Requirement of  foreign countries 

• Prepared by exporter 

• Email pdf  to TTB at 

exportcertificates@ttb.gov 

• Wine shipped to EC does not require TTB 

certificates. 

• Exporter must fill out “Simplified EC 

Import Certificate Form” 

• TTB Industry Circular 2007-2 

 

 

mailto:exportcertificates@ttb.gov


TTB Certified Wine Chemists 

• Lab analysis required by some foreign 

governments 

• TTB’s laboratories do not analyze 

exported products. 

• www.ttb.gov/ssd/chemist_certification

.shtml 



TTB Exporter Resources 

• Importation/Exportation Information 

Resources 

• U.S. Requirements for Exporting 

Alcohol 

• Export Certificates 

• FAQs on Export Certificates 

• International Import/Export 

Requirements 

 

 



Importation/Exportation 

Information Resources 

 



U.S. Requirements for Exporting 

Alcohol 

 



Export Certificates 

 



Export Certificate -- Template 

 



International Import/Export 

Requirements 

 



Export Requirements -- China 

 



Other Government Resources 

• Small Business Administration 

• Export-Import Bank 

• USDA Foreign Agricultural Service 

• Export.gov 



Small Business Administration 

 



Export-Import Bank 

 



Foreign Agricultural Service 

 



www.export.gov 

 



Contacts 

Alcohol and Tobacco Tax and Trade 

Bureau 

1310 G. St NW, Box 12 

Washington, DC 20005 

(202) 453-2000 

 

International Trade Division 

1310 G St NW, Box 12 

Washington, DC 20005 

(202) 453-2260 

ITD@ttb.gov 

 

 

 

 

 

 

 

mailto:ITD@ttb.gov


Contacts 

• National Revenue Center 

– By phone: 877-882-3277 

– By email: TTBInternetQuestions@ttb.gov 

• Permits Online 

– By phone: 866-882-7665 

– By email: permits.online@ttb.gov 

mailto:TTBInternetQuestions@ttb.gov


Questions? 



Export Success Story 
Chateau Grand Traverse 

• Exports  = opportunity to gain new and 

significant business, build world-wide 

exposure for our winery, achieve 

significant press attention, network 

internationally, and travel  

 

• Exported to Japan, China, Denmark, 

Germany and England 

 

•  Most significant sales and interest 

comes from the Asian markets.  Shipped 

nearly 500 cases to China last year.      
 



Export Success Story 

• Challenges 

-    Seemingly endless paperwork, details and questions 

-    Language barrier 

 

• Timeframe 

-     First time may take months to accomplish from start 

to finish.   

-     Experienced exporter can take 30 days to transit 

door to door.   

-     Keeping a record of  the details and process will 

allow you to easily prepare your next order for export.      

 

• Product Pricing  

-     Build in additional fees such as printing and 

marketing costs  

-     Be aware of  end-cost of  your products in the actual 

marketplace.    

 

Chateau Grand Traverse 



Thank You  

Linda Jones  
Program Manager 
Michigan Grape & Wine Industry Council 
517-373-9789 
JonesL9@michigan.gov 

  

Jamie Zmitko-Somers 
Manager 
International Marketing Program  
517-241-3628 
zmitkoj@michigan.gov  

  

mailto:JonesL9@michigan.gov
mailto:zmitkoj@michigan.gov

